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1. Key Components of Inland Marine Insurance 

a. Transportation of Goods (Transit Coverage): 
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▪ 
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c. Contractor’s Equipment Coverage: 
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▪ 

▪ 

▪ 

d. Installation Floater: 
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▪ 

▪ 
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2. Differences Between Inland Marine and Other Property Insurance 

a. Coverage Flexibility and Scope: 

• 

o 

o 

o 

• 

o 

o 
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b. Perils Covered: 

• 

o 

o 

• 

o 
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c. Claims Handling and Adjustments: 

• 

o 

o 

• 

o 

o 

3. Do's and Don'ts for Selling Inland Marine Insurance 

• 

• 

• 

• 

• 

• 

• 
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4. Selling Strategies for Inland Marine Insurance 

• Questions to Ask Prospective Clients: 

 

o 

 

o 

 

o 

 

o 

• Sales Techniques: 

• 

• 

• 

• 
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5. Servicing Components of Inland Marine Insurance 

• Key Areas of Focus: 

• 

• 

• 

• Follow-Up Strategies: 

• 

• 

• 

6. Inland Marine Insurance Checklists 

a. Inland Marine Coverage Checklist 

• 

o 

o 

o 

• 

o 
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o 

o 

• 

o 
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o 

o 

o 

b. Risk Assessment and Management Checklist 

• 

o 

o 

o 
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• 

o 

o 

o 

• 

o 

o 

o 

• 

o 

o 

o 

7. FYI Section 

• The Importance of Documentation and Valuation 

o 

o 

• The Role of Security and Loss Prevention 

o 
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o 

• Understanding Policy Limits and Sublimits 

o 

o 

• Navigating the Claims Process 

o 

o 

• Tailoring Coverage to Changing Needs 

o 

o 
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8. Definitions Section 

Key Terms and Definitions 

 

o 

 

o 
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o 

 

o 
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